Compass Sales Solutions Launches Sherpa NSR (No Server required)
Powered by Microsoft Azure!
Boise, Idaho – January 2015 – Compass Sales Solutions, the industry leader in sales
opportunity software, is excited to announce the launch of a cloud based SQL server,
Sherpa NSR (No Server required), Powered by Microsoft Azure.
Due to the growing technology, we have launched the new cloud based version of
Sherpa, Sherpa NSR. As a cloud based service, you are able to take your device that
has Sherpa installed and connect to the database from anywhere with an internet
connection without the need for setting up and maintaining a VPN connection or a
terminal service application.
For those who are using our Sync System, this will allow you to gain access to modules
you couldn’t use before, as well as have access to live data at all times without having
to wait for the Sync process.
This new feature will allow user’s faster access to their database from anywhere,
automatic backup and restore, and scalable performance, which will give you the ability
to increase your database performance at the flip of a switch.
Troy Casper, President of Compass Sales Solutions states, "As the primary solutions
provider in the industry, we wanted to give our clients the most advanced technology
available. A cloud based version of the full Sherpa product is a huge advancement, and
is where the software industry is headed. We are proud to give the end users what they
have been asking for, and the positive feedback has been incredible."
For more information on upgrading your current Sherpa program to Sherpa NSR, or for
any other information regarding Compass Sales Solutions and it's suite of solutions,
contact sales@compasscontact.net
About Compass Sales Solutions:
Since 2001, Compass Sales Solutions has been the leading sales force automation
provider for the office technology industry. Compass Sherpa provides a comprehensive
suite that automates all aspects of the sales process and allows your sales
professionals to utilize one tool to completely manage the sales process including
prospect/client identification, Outlook integration, product configuration, proposal
generation, MPS analysis and mapping, ERP integration, and mobile access via
smartphone’s and tablets. Compass Sherpa will be the tool your team will want to use,
not have to use.

